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The Four “P”s to Success

PRODUCT PROCESS

PARTYPEOPLE
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Introductions

3. Which of the 4 Ps do you do best/worst? 

PRODUCT PROCESS

PARTYPEOPLE
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PRODUCT
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Evaluate your packages

KISS
2 – 3 

packages
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Evaluate your packages

Raise your hand if 
you have

package
12

packages
3More?
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Evaluate your packages

KISS
easy to sell,

easy to buy.
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Evaluate your space
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Evaluate your prices
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Evaluate your prices

Individual Group

Birthday Revenue Calculator

V$.

http://198.58.103.7/
http://www.trainertainment.net/xpress-training/dashboard
http://www.trainertainment.net/xpress-training/dashboard
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USE OUR METHOD TO 

YOUR PARTIES EVERY WEEK!
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Scheduling your parties
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Questions?
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Bad Call, Good Call
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Improving the process
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10. IT BUILDS CONFIDENCE 

9. IT HELPS YOU CONNECT

8. ESTABLISH GENDER

7. ASK FOR THE NAME

6. GIVE THE PARTY INFORMATION

5. ASK TRIAL CLOSING QUESTIONS

4. COLLECT THE DEPOSIT

3. REVIEW THE DETAILS

2. THANK THEM FOR CHOOSING YOU

1. MANAGE THEIR EXPECTATIONS

REASONS THE BDSQF HELPS 
YOU MAKE A SALE EVERY 
TIME A CALL COMES IN.
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Outbound Sales
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Outbound Sales
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Call Tracking

Outbound Calls

Inbound Emails

Inbound Calls1.

2.

3.
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Calls & Closes

Check out our call tracker!

Call Tracking
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PEOPLE
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Party Hosts

Party 
Host

Party 
Hero
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The Profile



The Four “P”s to Success

The Profile

fun

friendly

loves children

patient

energetic

creative
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The Brand

Unique
Memorable
Requested
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The Rule

Don’t react; Interact!



The Four “P”s to Success

The Details

Make a place to 
share ideas
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PARTY
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Setup Checklist

Know that 
every detail is 

covered



The Four “P”s to Success

Remember 
when you evaluated 

your space?

Now maximize it’s 
potential!

Seating for 8

1

Seating for 10

1

Seating for 12

1

Seating for 14

1

Room Setup
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Party Plan Worksheet

Plan your work 
and work your 

plan! - Zig
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Airline Style Sign

Want your 
birthday child to 
feel like a VIP?
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Birthday Button

Want your 
birthday child to 
feel even more 

like a VIP?
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Party Flow Card

Why should you use a Party 
Flow Card?
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Apron
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It’s all about interaction, not reaction.
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It’s all about interaction, not reaction.
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Gift List
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Survey
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Staging and Shoe Carts
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PRODUCT PROCESS

PARTYPEOPLE

CONCLUSION-QUESTIONS




